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This Referral Agreement (the “Agreement”) is entered into 

____________________ (the “Effective Date”), by and between Loren Weisman

with an address of 1392 N. Old Course Rd, Washington, Utah, 84780 (the “Speaker”) 

and ________________________, with an address of ________________________________________ 
(the “Affiliate/Booker”), collectively “the Parties.”

1. Purpose. 
The Speaker is in the business of Messaging and Optics Talks including Business to Arts topics that range
from messaging to marketing, optics to optimization, blueprinting to planning, financing options and the
foundational approaches of authentic and authoritative development, strategies and tactics for an array
of businesses. 

Speaker is desirous of gaining additional bookings that include but are not limited to speaking showcase,
private speaking, public events, conferences, corporate, panels and conventions.

Affiliate is in a position to refer, book, or organize potential speaking events including but not limited to
speaking engagements, panels, one offs, conferences, guest and keynote speaker bookings for the 
Speaker or on behalf of the speaker. 

2. Referral Arrangement. 
Upon the Effective Date of this Agreement, Affiliate may, from time to time, refer potential
clients/customers to Speaker. Speaker will pay an affiliate a fee for these referrals.

3. Compensation. 
Speaker shall pay Affiliate 50% NET for each successful referral, where a successful referral is defined as
a referral that becomes a paid, non refunding event for the speaker. Speaker shall pay Affiliate nothing for
each unsuccessful referral, where an unsuccessful referral is defined as a valid referral speaking
opportunity that does not become an event for the Speaker through no fault of Affiliate or Speaker; and a
valid referral candidate is a potential event that meets the executed specifications stated in Section 1
above.

Speaker shall pay Affiliate within 48 hours of a completed and compensated referral, where a completed
referral will be the booking of the engagement for the speaking event and payment Received by speaker.
Speaker will send 50% of advanced, reserving or deposit speaking fees when or if pertinent. Received
revenues are defined as available funds becoming available for transfer in an account. Payment can also
be made to affiliate if they choose to represent the booking and then payment to speaker comes from
affiliate. 

4. Term. 
This Agreement shall commence upon the Effective Date, as stated above, and will continue until 

___________________. This can be extended at this point or extended before this six month date as well. 
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5. Confidentiality. 
During the course of this Agreement, it may be necessary for Speaker to share proprietary
information, including trade secrets, industry knowledge, and other confidential information, to
Affiliate in order for Affiliate to seek out potential referrals. Affiliate will not share any of this
proprietary information at any time. Affiliate also will not use any of this proprietary information for
his/her personal benefit at any time. This section remains in full force and effect even after
termination of the Agreement by its natural termination or the early termination by either party.

6. Termination. 
This Agreement may be terminated at any time by either Party upon 30 days written notice to the
other party. Upon termination, Speaker shall pay (once he has received the payment from the
booking) to the Affiliate all compensation due and owing for referrals made prior to the date of
termination, but not yet paid. Speaker will pay affiliate a 20% referral for all return or repeat
engagements booked outside of the affiliate during the agreement or after termination as a show of
good will and continued bookings that would not have otherwise presented themselves without the
affiliate. 

7. Representations and Warranties. 
Both Parties represent that they are fully authorized to enter into this Agreement. The performance
and obligations of either Party will not violate or infringe upon the rights of any third-party or violate
any other agreement between the Parties, individually, and any other person, organization, or
business or any law or governmental regulation.

8. Indemnity. 
The Parties each agree to indemnify and hold harmless the other Party, its respective affiliates,
officers, agents, employees, and permitted successors and assigns against any and all claims, losses,
damages, liabilities, penalties, punitive damages, expenses, reasonable legal fees and costs of any
kind or amount whatsoever, which result from the negligence of or breach of this Agreement by the
indemnifying party, its respective successors and assigns that occurs in connection with this
Agreement. This section remains in full force and effect even after termination of the Agreement by
its natural termination or the early termination by either party.

9. Limitation of Liability. 
UNDER NO CIRCUMSTANCES SHALL EITHER PARTY BE LIABLE TO THE OTHER PARTY OR ANY THIRD
PARTY FOR ANY DAMAGES RESULTING FROM ANY PART OF THIS AGREEMENT SUCH AS, BUT NOT
LIMITED TO, LOSS OF REVENUE OR ANTICIPATED PROFIT OR LOST BUSINESS, COSTS OF DELAY OR
FAILURE OF DELIVERY, WHICH ARE NOT RELATED TO OR THE DIRECT RESULT OF A PARTY’S
NEGLIGENCE OR BREACH.

10. Disclaimer of Warranties. 
Affiliate shall refer potential clients/customers as requested by Company. 
AFFILIATE DOES NOT REPRESENT OR WARRANT THAT SUCH REFERRALS WILL CREATE ANY
ADDITIONAL PROFITS, SALES, EXPOSURE, BRAND RECOGNITION, OR THE LIKE. AFFILIATE HAS NO
RESPONSIBILITY TO SPEAKER IF THE REFERRALS DO NOT LEAD TO SPEAKERS DESIRED RESULT(S). 
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11. Severability. 
In the event any provision of this Agreement is deemed invalid or unenforceable, in whole or in part,
that part shall be severed from the remainder of the Agreement and all other provisions should
continue in full force and effect as valid and enforceable. 

12. Waiver. 
The failure by either party to exercise any right, power or privilege under the terms of this Agreement
will not be construed as a waiver of any subsequent or further exercise of that right, power or privilege
or the exercise of any other right, power or privilege. 

13. Legal Fees. 
In the event of a dispute resulting in legal action, the successful party will be entitled to its legal fees,
including, but not limited to its attorneys’ fees.

14. Legal and Binding Agreement. 
This Agreement is legal and binding between the Parties as stated above. This Agreement may be
entered into and is legal and binding both in the United States and throughout the International
communities. The Parties each represent that they have the authority to enter into this Agreement.

15. Governing Law and Jurisdiction. 
The Parties agree that this Agreement shall be governed by the state of Utah in which both Parties do
business. In the event that the Parties do business in different States and/or Countries, this Agreement
shall be governed by Utah law.

16. Entire Agreement. 
The Parties acknowledge and agree that this Agreement represents the entire agreement between the
Parties. In the event that the Parties desire to change, add, or otherwise modify any terms, they shall
do so in writing to be signed by both parties.

The Parties agree to the terms and conditions set forth above as demonstrated by their signatures as
follows:

“SPEAKER” - Loren Weisman

Signed: _____________________________________

By: ________________________________________

Date: _______________________________________

“AFFILIATE ” - ________________________________

Signed: _____________________________________

By: ________________________________________

Date: ______________________________________
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A great deal about Loren can be found in the links on the pages below. This includes short videos, podcasts, blogs and
links to a great deal of the approach and foundation that is used. 

The more you learn from this page and the subsequent links, the better you can share the message from speaking to
consulting and being able to authentically showcase the different from so many out there only using hype and

motivation.
Those that spend time to learn and listen to the concepts book many more speaking events. 

And note, not everyone will get it. If someone, some booking agency or some conference representative is not getting it
quickly, it is not for them. 

Your time is valuable. Move on. It is not about getting as many gigs as possible or clients, it is about getting the people
that can benefit from this and grow from this. Quality connections and engagement over quantity. 

A great deal of money can be made, while a great deal of time can be saved by you when you personalize the message
and also not waste too much time on someone that is not ready to hear it or see it. 

Also, only sending this page to those you want to connect with can be too much. Think of this page as a palette of
materials to pull from and share the right info and the right links for the right person. 

Honor the individual as you connect with the content that might introduce them to a new speaker instead of
overwhelming them with too many links and too much hype. 

Take some time with each of these pages to learn and understand. I look for calculated and strategic referring, not
reaching out to everyone. I also have the right to turn down a potential referral if the base of the person or business does

not appear morally, ethically or professionally sound. 

FEES

Since COVID, II have shifted my fees down to a 2,500 to 7,500 range. 
We can discuss exacts on Fees. I would prefer not to go out for less than $2,000.00 with all expenses regarding travel

(air, Uber, rental car, etc) , food per diems,  transportation and lodging covered. 
But am also willing to discuss certain non profit and gifting events that could lead to other bookings.

If multiple talks can be set up, conference dates aligned with consults in a given area, it is easier to do lower prices.

LINKS

Overview/ Bio for Weisman
https://www.lorenweisman.com/messaging-and-optics-strategist/

Speaker Main Page 
https://lorenweisman.com/messaging-and-optics-speaker/

Speaker One Sheet Page 
https://www.lorenweisman.com/speaker-one-sheet/

Speaker Contract Page
https://www.lorenweisman.com/fsg-speaking-contract/

Services/ Beliefs Overview 
https://www.lorenweisman.com/2024/05/01/messaging-and-optics-strategist/

Interview Information Sheet (For Media, as well as topics to address in talks)
https://www.lorenweisman.com/fsg-interview-information-sheet/

That should do it!


